
Following the initial video recorded presentation and group 
feedback, we understand the common fears and how to come 
this through preparation and practice

Confidence
Preparation
Practice
Nerves

Understanding 
your Fears

Practical learnings to consider the different audience types and 
how our approach can be managed to take charge in the room

Audience
Breathing
Listening
Structure

Taking 
Charge

Builds on your presentation topic with impactful methods to 
engage your audience and bring variety to your delivery

Main Message
Case Studies
Story Telling
Examples

Making 
an Impact

Looks at how to manage audience interaction and the 
challenges that can often derail a presentation

Discussions
Questions
Communicate
Structure

Managing 
Interaction

Practical learning to understand how we are viewed during the 
presentation and how this can be positively developed

Errors
Humour
Body Language
Voice Control

Confidence 
Building

Considers the differences between presentation methods and 
how to adapt your approach and style accordingly

PowerPoint
Flipcharts
Tablets
Online Virtual

Delivery 
Methods

Practical and interactive modules to develop your teams effectiveness
Contact us: +44 7730 760631 | mark@rapleyconsulting.com

Engaging Presentations follows three simple steps to PLAN, ENGAGE and DELIVER enabling even 
the most nervous of presenter to have an engaging interaction with their audience

The PLAN, ENGAGE and DELIVER methodology is suitable for improving your presentation skills 
to either large, small or 1:1 audiences using a variety of methods from projected slideshows to 
personalised tablet interactions

The program centres around a presentation topic of your choice and builds from the initial video recorded 
presentation and gap analysis to the delivery of a final presentation to a live audience


